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The kind of SPAC you should own

Three exposures dominate investor portfolios today

As a result of the decade-long outperformance of US over international, large caps over small caps and
broad-based technology over everything else, most major market indices are now heavily skewed toward
these factors. The US share of the global stock market is fast-approaching 60%, near the record levels of
2000. And within the US stock market, the share of the top 200 biggest stocks recently got back up to 70%
while technology-related sectorst now make up more than half of the total S&P 500® market cap, both for
the first time since 2000 as well. So even for those investors that haven’t actively jumped on the
bandwagon of what has outperformed for the past decade, chances are that these parts of the market have
passively taken over the lion’s share of many people’s portfolios. History suggests that positioning for the
next decade may require some proactive rebalancing.

Chart 1: US vs. Non-US share of ACWI Chart 2: Top 200 vs. rest of US Chart 3: S&P 500° by style
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Source: Richard Bernstein Advisors LLC,
Bloomberg, MSCI

Notes: Compares MSCI US vs. the rest of the
MSCI ACWI index

e TOp 200 (left axis)

= Rest of the market (right axis)

Source: Richard Bernstein Advisors LLC,
Bloomberg, Russell Indices

Note: compares Russell Top 200 index vs.

the rest of the Russell 3000 index
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Note: “Tech” includes Info Tech, Consumer
Discretionary & Communication Svcs?

Time for another kind of SPAC?

In the previous Quick Insight, we suggested that by shifting portfolios toward smaller, cheaper, more cyclical
and more international companies, investors could not only increase their exposure to faster improving
profit fundamentals at more attractive valuations, but also reduce exposure to growing areas of market
froth. The more elevated investor sentiment and market valuations get, the more it seems reasonable to
avoid the most crowded and expensive parts of the market. So instead of chasing the next Special Purpose
Acquisition Company, perhaps investors should seek out Stronger Profits at Attractive Costs.

! Broad-based technology (“Tech”) includes sectors heavily skewed toward companies associated with technology,
innovation, or disruption: Consumer Discretionary, Communication Services & Information Technology. Deep Cyclicals
include Energy, Financials, Industrials & Materials. Defensives include Consumer Staples, Health Care, Real Estate &
Utilities.
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Please feel free to contact your regional portfolio specialist with any questions:
Phone: 212 692 4088
Email: sales@rbadvisors.com

For more information About Dan Suzuki, please click here.

Dan Suzuki is registered with Foreside Fund Services, LLC which is not affiliated with Richard Bernstein Advisors LLC or its affiliates.

Nothing contained herein constitutes tax, legal, insurance or investment advice, or the recommendation of or an offer to sell, or the solicitation of an offer
to buy or invest in any investment product, vehicle, service or instrument. Such an offer or solicitation may only be made by delivery to a prospective
investor of formal offering materials, including subscription or account documents or forms, which include detailed discussions of the terms of the
respective product, vehicle, service or instrument, including the principal risk factors that might impact such a purchase or investment, and which should be
reviewed carefully by any such investor before making the decision to invest. RBA information may include statements concerning financial market trends
and/or individual stocks, and are based on current market conditions, which will fluctuate and may be superseded by subsequent market events or for other
reasons. Historic market trends are not reliable indicators of actual future market behavior or future performance of any particular investment which may
differ materially, and should not be relied upon as such. The investment strategy and broad themes discussed herein may be inappropriate for investors
depending on their specific investment objectives and financial situation. Information contained in the material has been obtained from sources believed to
be reliable, but not guaranteed. You should note that the materials are provided "as is" without any express or implied warranties. Past performance is not
a guarantee of future results. All investments involve a degree of risk, including the risk of loss. No part of RBA’s materials may be reproduced in any form,
or referred to in any other publication, without express written permission from RBA. Links to appearances and articles by Richard Bernstein, whether in
the press, on television or otherwise, are provided for informational purposes only and in no way should be considered a recommendation of any particular
investment product, vehicle, service or instrument or the rendering of investment advice, which must always be evaluated by a prospective investor in
consultation with his or her own financial adviser and in light of his or her own circumstances, including the investor's investment horizon, appetite for risk,
and ability to withstand a potential loss of some or all of an investment's value. Investing is subject to market risks. Investors acknowledge and accept the
potential loss of some or all of an investment's value. Views represented are subject to change at the sole discretion of Richard Bernstein Advisors LLC.
Richard Bernstein Advisors LLC does not undertake to advise you of any changes in the views expressed herein.
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